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abas Business Software is used in production, distribution and 
for service companies. 

Over 2,100 midsize companies in different industries work with 
the flexible abas Business Software worldwide – companies 
working with abas ERP range from approx. 10 to over 1,000 
employees.
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Globalization leaves its mark on machine and plant engineering companies with increasing 
competition. abas ERP gives you a global and local advantage. High quality standards 
and prices which compete on the world market are becoming more and more important.

abas Business Software features a product configurator. The structure, or the defined stan-
dard, which is created by the product configurator, can now create and manage the 
sales order dependent individuality using the editable quotation and sales order BOM 
(Bill of Materials). Therefore, it is not necessary to allocate a new product number for every 
change.  

Today, purchasing and production already starts with items that are required in the fifth 
structure level, even though the structure levels 1- 4 have not been produced. With the 
structured, planned release option of the individual assemblies and the editable quota-
tion and sales order BOM, abas ERP perfectly supports the "growing BOM structure" of 
machine and plant engineering companies.

As abas ERP depicts the project in an integrated structure from the very beginning, con-
current costing and the fully integrated cost object accounting can support the project 
controlling at any time. 

Customized BOM structure is saved in a BOM archive which is linked to the machine 
specification sheet. Subsequent modifications are also documented in this archive or service 
BOM. The service department has all the information required to support the customers. 

With abas eB for eBusiness up-to-date and individual BOMs are always available to the 
customers. The sales force documents changes in real time. 
    

    ABAS is a member of VDMA (German association 
    for mechanical engineering and plant construction).

abas ERP in machine and plant engineering 
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Products: Industrial pumps

Employees: 10 abas customer since: 2001Licenses: 5

ABEL Equipos S.A. in Madrid (Spain) 
www.abelequipos.es

• Scheduling on the basis of the same 
   product master files for pumps as well 
   as spare parts and accessories. 
• Similar formats for forms and preprinted 
   forms such as quotations, sales order 
   confirmations, packing slips, and invoices
   simplify the work.

Project highlights:

"We were able to save management expen-

ses in the end since the daily work had been 

significantly simplified." José Luis Magán, 

Executive Director

Description of the ERP project:

Abel Equipos S.A., the Spanish branch of ABEL GmbH & Co. KG, distributes 
industrial pumps for various industries such as the chemical, mining, and ceramics 
industries as well as sewage treatment plants. The company has dedicated its 
efforts and customer service to this niche market since 1992. With abas ERP, Abel 
speaks the same language as the German parent company with regards to the 
software, which simplifies the work in the internationally established company.

Project supervision: Abas Business Solutions Ibérica

Products: Machines for the chemical industry, 
  food industry, pharmaceuticals 
  industry, and cosmetics industry

Employees: 120 abas customer since: 2006Licenses: 12

E. Bachiller B., S.A. in Barcelona (Spain)
www.bachi l ler.com

• Purchasing, sales, warehousing, 
 production, cost accounting

Project highlights:

"Thanks to its flexibility, abas ERP adjusted 

to the needs of our company. In our indus-

try it is very important to make the right 

decisions in order to ensure the supply of 

raw materials. With abas ERP I have all of 

the information available to me to simplify 

my decision making. With the aid of the 

search tools, the individual departments 

can find the necessary information quickly

and easily. With abas ERP I can receive 

information in real time so that I can moni-

tor deviations between planned and actual 

data." Carlos Megías, Operations Manager

Description of the ERP project:

E. Bachiller B., S.A. was founded at the end of the sixties by Eliseo Bachiller, the 
current chairman of the company, and is currently operating in its second gene-
ration. The company focuses on the development and production of machines for 
the chemical, food, pharmaceutical, and cosmetics industries at the national and 
international level, which it outfits with appliances for the processing of solids, fluids, 
and pastes. The reason for this was the company policy of ABAS, which focuses 
on complete licenses instead of additional modules and which makes investment in 
the future its principle.

Project supervision: Abas Business Solutions Ibérica

Content abas users in machine and plant engineering companies
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ABEL Equipos S.A. in Madrid (Spain) 
www.abelequipos.es

• Comprehensive PDC data exchange
• Bidirectional connection to the CAD system
• Connection to the English subsidiary 
   via Citrix
• Integrated label printing
• Intensive reengineering

"As a midsize family business, we need 

a close connection to the abas Software 

Partner who is supporting us for our soft-

ware decisions. Regular appointments on 

location with the project manager as well 

as the information events by the partner 

where abas users can exchange information 

and be presented with solutions both in the 

abas Business Software and relating to it 

show us that we absolutely made the right 

choice. The constantly increasing number 

of users of our 
‚
Label Platform‘ software 

shows us just how open the abas Business 

Software is for additional connections. With 

our software we can print labels individually 

via the ERP print menu or directly using the 

FOP programs." Alexander Beck, Assistant to 

the Managing Director

Description of the ERP project:

Many of the software vendors who offered their ERP software in 1990 are no longer 
represented on the market. After a quick implementation, the abas ERP system was 
used intensively. After several years without an upgrade, abas ERP had to compete 
once again with three competitors in 2002. After the decision was made to continue 
using abas ERP, a reengineering project was set up to forge new paths and signifi-
cantly increase the efficiency of processes, among other things. The upgrades have 
been carried out regularly since then in order to permanently remain up to date and 
immediately be able to use the new functions. The local abas partner, who has 
supported the project for many years, provides comprehensive information.
The subsidiary, founded in the meantime, accesses the server in Odenwald via 
Citrix.

Project supervision: ABAS Projektierung GmbH Hockenheim

Products: Labeling and special machines 
  as well as automation and design 
  software for adhesive labels

Employees: 70 abas customer since: 1990Licenses: 27

BBK Maschinen- und Sondermaschinenbau GmbH 
in Beerfelden (Germany) 
www.bbk-gmbh.de / www.labelsplat t form.de

Products: 
  as well as automation and design 
  software for adhesive labels

"As a midsize family business, we need a close 
connection to the abas Software Partner 
    who is supporting us for our software decisions."

Project highlights:
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Products: Machine and plant engineering 
  for processing technology, environmental 
  engineering and packaging technology

Employees: 300 abas customer since: 2002Licenses: 70

Binder+Co AG in Gleisdorf (Austria)
www.binder-co.com

• Multilingualism 
• Adaptability/Flexibility 
• Linux 
• Cost-effectiveness 
• Upgradability
• eBusiness with abas eB

Project highlights:

"The flexibility of the ERP system and its 

easy adaptability to changes in the workflow 

is very important to us. The speed at which 

these adjustments were implemented was 

astounding. Changes discussed while going 

through the contract were then made in the 

coffee break, for example." Michael Kummer, 

Head of IT

Description of the ERP project:

In order to see all important business resources at a glance, Binder+Co depends 
on a reliable, modern and flexible ERP system. Moreover, the longevity of the 
machines and plants requires that all information from construction to disposal is 
always available. The data from abas ERP forms the basis of an efficient life cycle
management for this purpose. Important criteria which can be fully fulfilled by 
abas ERP are the multilingualism of the software and the ability to work with 
different currencies. Another plus is that the software can be run using the Linux 
operating system. Another example of this is the ISO certification procedure, which 
would not have been possible with the old system. One issue which is generally 
critical when dealing with ERP systems was already taken care of: the software 
upgrade went smoothly, individual adjustments remain.

Project supervision: Nittmann & Pekoll GesmbH

"The speed at which these adjustments 
were implemented was astounding." 
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Products:  Liquid filters

Employees: 350 abas customer since: 2002Licenses: 160

Boll & Kirch Filterbau GmbH in Kerpen (Germany)  
www.bol l f i l te r.de 

• Fast and reliable support
• Upgradeability 
• Individual adjustments 
• Open interfaces

Project highlights:

Description of the ERP project:

Most of the requirements for Boll & Kirch are covered by the standard release 
of the software. Company-specific adjustments were easily implemented. The 
relatively small hardware requirements and the underlying database structure are 
another plus. The new company organization could also be depicted in the ERP 
software. An important criteria for success is the increased stock level accuracy, 
and a warehouse management system from Schäfer - Noll is connected to abas 
ERP in addition. A means to control material is being used in production so that 
adherence to schedules could be considerably improved.

Project supervision: SteinhilberSchwehr GmbH

Binder+Co AG in Gleisdorf (Austria)
www.binder-co.com
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• Implementation of purchasing/sales, 
   warehousing, production, and cost 
   accounting.
• Uniform appearance of the forms 
   (e.g. quotations, sales order confirma-
   tions, packing slips, and invoices)
• Connection to the European subsidiaries 
   via VPN

Project highlights:

"As a listed company, we place great value 

on corporate transparency and the creation 

of up-to-date evaluations in addition to the 

highest standard of quality in the products."

Description of the ERP project:

Ferrotec GmbH is operating worldwide specializing in innovative components for 
vacuum and thin-film technologies and thermal management. In addition to their own 
products, Ferrotec is the exclusive European distributor of products which have been 
manufactured by the corporate group and products from other American manufac-
turers. Ferrotec sees itself as world market leader in all technologies that are based 
on magnetic fluids. The company is certified according to DIN EN ISO 9001. 
The global presence of the Ferrotec group supports customers worldwide. A net-
work of subsidiaries, branch offices, and representatives across Europe guarantees 
the greatest possible proximity to customers. The parent company is the Ferrotec 
(USA) Corporation based in Bedford, New Hampshire. The group headquarters 
is the Ferrotec Corporation based in Tokyo, Japan. The group generates a reve-
nue of 450 million US dollars worldwide and currently has 4,000 employees.

Project supervision: abas Informationssysteme GmbH 

Products: Components for vacuum and 
  thin- film technologies

Employees: 50 abas customer since: 2005Licenses: 25

Ferrotec GmbH in Unterensingen (Germany)
www.ferrotec -europe.de

"We place great value on corporate transparency 
                 and the creation of up-to-date evaluations."
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Ferrotec GmbH in Unterensingen (Germany)
www.ferrotec -europe.de

Products: Wood ovens, electric stone ovens,
  pizza ovens, dough kneading 
  machines, pasta making machines, 
  corn mills and fumigators, etc.

Employees: 50 abas customer since: 2005Licenses: 17

Karl-Heinz Häussler GmbH in Heiligkreuztal (Germany)
www.haeuss ler-gmbh.de

"The first challenge during the implementa-

tion was to get an universal and complete 

solution from distribution, marketing, and 

sales at cashier stations through produc-

tion to warehouse management, accounting, 

and controlling. The other challenge was to 

import data that we had collected in previous 

years into the abas system in a sensible 

way. The customer history, for example, has 

been available to us without interruption 

despite switching to abas Business Soft-

ware. The advantages of the abas solution 

and the abas database could already be 

seen during the implementation, and now 

also in operation: We can make a lot of chan-

ges to the system ourselves and thus save 

money." Jochen Reuter, IT Manager

Description of the ERP project:

From agriculture arose the desire to work more intensively with healthy whole-
some nutrition and everything surrounding it. So developed the long- running com-
pany Häussler GmbH, which manufactures and sells wood ovens, electric stone 
ovens, pizza ovens, dough kneading machines, pasta making machines, corn mills 
and fumigators, etc. worldwide. To maintain the standard for service and quality 
they had achieved despite the rapid expansion, Häussler was looking for a new 
corporate IT which would optimally support the processes in the company. They 
decided on abas Business Software at the start of 2005. 

Project supervision: abas Informationssysteme GmbH

"We can make a lot of changes to the system 
ourselves and therefore save money."

• Management of 120,000 customer 
   master files records
• Up to 50 new contacts and 
   customer orders per day via the 
   abas eB Webshop
• Duplicate check
• Integrated CRM
• Adoption of historical data
• Organization of characteristics
• Integrated POS system
• Parcel service connection
• Parcel number tracking/shipment 
   tracking via the Internet

Project highlights:



10

Products: Pumps

Employees: 200 abas customer since: 1998Licenses: 80

HOMA Pumpenfabrik GmbH in Neunkirchen-
Seelscheid (Germany)   www.homa.de 

• Smooth changeover from Comet Software
• Investment security 
• Flexible adjustment to requirements 
   and modes of operation
• Upgradability without losing individual 
   adjustments
• Virtual (VMware) Linux cluster 
• Integration of BEO ExpoWin 
   (freight processing incl. ATLAS)
• Integration of EASY Enterprise 
   (research from abas ERP)

Project highlights:

"The modular structure of abas Business 

Software made it easy to make adjustments. 

We were even able to do most of them our-

selves. Today we use the ERP system in-

tensively because all company areas are 

integrated and almost all of the modules 

are used." Heinz-Josef Schäfer, Head of 

Organization and Accounting

Description of the ERP project:

HOMA changed from the old system Comet to the abas Business Software. The 
change went smoothly and without migration problems thanks to the professional 
competence when adopting the old data. Due to the sophisticated logistics based 
on the abas warehouse management, goods receipts and materials management 
was optimized and made easier. A high rack warehouse was also connected. 
Additional advantages: minimal training requirements and high employee accep-
tance. New requirements can thus be fulfilled in - house for the most part.

Project supervision: SteinhilberSchwehr GmbH

Products:  Replacement part distributor, 
construction and manufacture of 
hydraulic aggregates, repair

Employees: 42 abas customer since: 2006Licenses: 25

Hydraulik-Technik Kh. Hauck GmbH in Neustadt (Germany)  
www.hydraul ik -hauck.de

• "Analyzer" evaluations
• Individual adjustments
• Administration by one person
• Process optimization
• Flexibility
• Three business areas in one client

Project highlights:

"abas Business Software reproduces all 

processes possible. Because of its flexi-

bility and customization options, we can 

implement this ourselves in most cases. 

Our project managers are very experienced 

and competent, so effortless implementation 

was guaranteed for even the most com-

plex adjustments. Because of the increased 

transparency, we can permanently optimize 

our operational processes. We are very 

happy that we chose abas Business Soft-

ware." Clarissa Bier, IT Manager

Description of the ERP project:

The German company decided to select a new ERP software in 2005. abas ERP 
competed against three other providers in the final selection round. The selection 
team evaluated the respective offers, paying special attention to their flexibility, 
transparency, the user friendliness of the systems, and the options for creating indi-
vidual solutions using personal adjustments. These characteristics were so important 
because owner-managed company it comprised of three independent departments 
(trade, construction, and repair) which nevertheless overlap each other very often. 
The implementation took a surprisingly short amount of time thanks to the well-
developed project plan, the implementation concept, and the competent support 
of the project leader from the supporting abas partner. The company experienced 
much success after going live. The abas Business Software greatly reduced the pro-
cessing times of the sales personnel, for example. The individual adjustments such 
as the ”Price list import for trade products“ and ”Customer classification for field 
team planning using different criteria“ infosystems have now also become indispen-
sable. The regular updates always keep the abas installation up to date technically 
and legally without losing individual adjustments.

Project supervision: ABAS Projektierung GmbH Hockenheim


